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F I N D  A G E N T P R I C I N G

W o r k  w i t h  y o u r  r e a l t o r
t o  p r i c e  y o u r  h o m e

c o m p e t i t i v e l y

S T A G I N G

M A R K E T I N GL I S T I N G

F i n d  a  g r e a t  a g e n t  t h a t
y o u ' r e  c o m f o r t a b l e

w o r k i n g  w i t h

P r e p a r e  y o u r  h o m e
f o r  s h o w i n g s

Y o u r  h o m e  i s  l i v e
a n d  v i e w a b l e  b y
p o t e n t i a l  b u y e r s

Y o u r  r e a l t o r  w i l l  e n s u r e
t h a t  y o u r  h o m e  i s  m a r k e t e d

a c r o s s  m u l t i p l e  p l a t f o r m s

S H O W I N G S

B e  a s  f l e x i b l e  a s
p o s s i b l e  t o  g e t  t h e

m o s t  p o t e n t i a l  b u y e r s
v i e w i n g  y o u r  h o m e

O F F E R S

Y o u r  r e a l t o r  w i l l
h e l p  y o u  c o n s i d e r  a l l
o f f e r s  p r e s e n t e d  a n d

n e g o t i a t e  f a i r l y

U N D E R  C O N T R A C T

T h e  c o n t r a c t  b e c o m e s
b i n d i n g  a f t e r  y o u  a n d

t h e  b u y e r  a g r e e  o n  t h e
c o n t r a c t  t e r m s

U s e  t h i s  r o a d m a p  a s  a  q u i c k  o v e r v i e w  o f  t h e  s e l l i n g  p r o c e s s .  I f  y o u  h a v e
a n y  q u e s t i o n s ,  p l e a s e  r e a c h  o u t  t o  y o u r  r e a l t o r !
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F I N A L  D E T A I L S

S t a r t  p a c k i n g  a n d  b e
p r e p a r e d  f o r  d e l a y s

C L O S I N G
A t t e n d  t h e  c l o s i n g  m e e t i n g ,
t r a n s f e r  k e y s  a n d  c e l e b r a t e !
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REAL ESTATE IS AN
IMPERISHABLE ASSET, EVER

INCREASING IN VALUE. IT IS THE
MOST SOLID SECURITY THAT

HUMAN INGENUITY HAS DEVISED.
IT IS THE BASIS OF ALL SECURITY

AND ABOUT THE ONLY
INDESTRUCTIBLE SECURITY.
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Preparing
to Sell



A  r e a l  e s t a t e  a g e n t  i s  a  h u g e  a s s e t  t o  y o u  a s  y o u 


g o  t h r o u g h  t h e  h o m e - s e l l i n g  p r o c e s s .  T h i s  i s  o n e 


o f  t h e  b i g g e s t  t r a n s a c t i o n s  o f  y o u r  l i f e  a n d  y o u 


n e e d  a  s k i l l e d  p r o f e s s i o n a l  g u i d i n g  y o u  t h r o u g h 


t h e  p r o c e s s .  

Y o u r  a g e n t  w i l l  b e  w o r k i n g  w i t h  y o u r  b e s t  i n t e r e s t s 


i n  m i n d  a n d  c a n  h e l p  g u i d e  y o u  t h r o u g h  a l l  t h e 


s t a g e s  o f  s e l l i n g  y o u r  h o m e .   

0101Find a great agent

CONNECT YOUR HOME WITH PROSPECTIVE BUYERS

GET YOU MORE MONEY

ATTENTION TO DETAIL

PROFESSIONAL NEGOTIATOR

EXPERT GUIDE

Agents often have access to information about homes going on the market before the public.  They
can expose your home to the largest potential audience. 

Agents will  be able to help you negotiate top dollar for your home.

The process of selling a home requires a good deal of paperwork. Your real estate agent will  help
you fill  out all  documents and get them submitted properly.

Agents deal with any difficult conversations that need to happen. They will  also help you consider offers
and negotiate with the buyer on your behalf .

Realtors are there to help you with any questions you have along the way. They offer an objective
opinion and can give you a much needed online presence. 



T h e  l i s t i n g  p r i c e  i s  o n e  o f  t h e  m o s t  i m p o r t a n t  f a c t o r s  i n  a

s u c c e s s f u l  h o m e  s a l e .  M a n y  p e o p l e  t e n d  t o  l i s t  t o o  h i g h  a n d  t h e y

e i t h e r  h a v e  t o  m o v e  g r e a t l y  o n  t h e  p r i c e  o r  i t  t a k e s  m u c h  l o n g e r  t o

g e t  a n y  o f f e r s .  Y o u r  r e a l  e s t a t e  a g e n t  s h o u l d  b e  a n  e x p e r t  i n  w h a t

h o m e s  a r e  s e l l i n g  f o r  i n  y o u r  a r e a .  L e a n  o n  t h e m  t o  h e l p  g u i d e  y o u

i n  s e t t i n g  t h e  p e r f e c t  s t a r t i n g  p r i c e .  H o m e s  t h a t  a r e  c o m p e t i t i v e l y

p r i c e d  h a v e  a  m u c h  g r e a t e r  c h a n c e  o f  s e l l i n g  i n  a  t i m e l y  m a n n e r .  

R e m e m b e r  t h a t  y o u r  h o m e  i s  o n l y  w o r t h

w h a t  b u y e r s  a r e  w i l l i n g  t o  p a y .  Y o u r  r e a l

e s t a t e  a g e n t  w i l l  r u n  a  c o m p a r a t i v e

m a r k e t i n g  a n a l y s i s  ( C M A )  a n d  p r o v i d e  y o u

w i t h  a  l i s t  o f  o t h e r  h o u s e s  t h a t  h a v e  s o l d

r e c e n t l y  i n  y o u r  a r e a .  T h i s  w i l l  h e l p  y o u

s e e  w h a t  h o m e s  o f  c o m p a r a b l e  s i z e  a n d

c o n d i t i o n  t o  y o u r s  a r e  g o i n g  f o r  i n  t h e

c u r r e n t  m a r k e t .  

Y o u  a l s o  h a v e  t h e  o p t i o n  o f  h a v i n g  a

h o m e  a p p r a i s a l  c o n d u c t e d  t o  g i v e  y o u  a

b e t t e r  i d e a  o f  t h e  h o m e ' s  v a l u e .  

What determines the price?

0202Establish a Price
Pricing your home competitively...



0303Prepare your home

T h e r e  a r e  m a n y  l e v e l s  o f  h o m e  s t a g i n g  t o  c h o o s e  f r o m  b a s e d  o n  y o u r
b u d g e t  a n d  t h e  v a l u e  o f  s t a g i n g  i n  y o u r  a r e a .  W h e t h e r  y o u  c h o o s e  t o  D I Y
o r  h i r e  a  p r o f e s s i o n a l  d o  y o u r  b e s t  t o  n e u t r a l i z e  a n d  d e p e r s o n a l i z e  a s
m u c h  a s  p o s s i b l e  t o  a p p e a l  t o  t h e  w i d e s t  r a n g e  o f  p o t e n t i a l  b u y e r s .

Y o u  c a n  i n c r e a s e  y o u r  n u m b e r  o f  s h o w i n g s  b y  a l l o w i n g  a g e n t s  t o  u s e  a
l o c k b o x  i n s t e a d  o f  s e t t i n g  a p p o i n t m e n t s .  I f  y o u  a r e  s e t t i n g  a p p o i n t m e n t s
t r y  t o  b e  a s  f l e x i b l e  a s  p o s s i b l e .

C o n s i d e r  g e t t i n g  p r o f e s s i o n a l  p h o t o s  t a k e n  a s  t h e s e  d e t e r m i n e  t h e  f i r s t
i m p r e s s i o n  t h e  p o t e n t i a l  b u y e r  w i l l  h a v e  o f  y o u r  h o u s e .  

T h e r e  a r e  m a n y  q u i c k
a n d  i n e x p e n s i v e
t h i n g s  y o u  c a n  d o  t o
i n c r e a s e  t h e
l i k e l i n e s s  o f  s e l l i n g .  

D o  a  q u i c k  s p r u c e  u p
a r o u n d  t h e  i n s i d e  a n d
o u t s i d e  o f  t h e  h o m e .
I n c l u d e  t h i n g s  l i k e
d e c l u t t e r i n g ,
c h e c k i n g  f o r  l e a k y
f a u c e t s  a n d  p u l l l i n g
w e e d s  i n  t h e  f r o n t
y a r d .  

W h e n   p o t e n t i a l  b u y e r s
a r e  c o m i n g  t h r o u g h  y o u r
h o m e ,  m a k e  s u r e  t o
k e e p  a l l  v a l u a b l e s  a n d
p e r s o n a l  i n f o r m a t i o n
o u t  o f  s i g h t .  A l s o
r e m o v e  a n y  f a m i l y
p h o t o s  a n d  r e p l a c e  w i t h
a r t .  Y o u  w a n t  t h e
p o t e n t i a l  b u y e r  t o  b e
a b l e  t o  i m a g i n e
t h e m s e l v e s  l i v i n g  i n  t h e
h o m e .  

Home Staging tips...



Preparing Checklist

Interior

Exterior
M o w  l a w n  

T r i m  a r o u n d  w a l k w a y s ,
t r e e s  a n d  b u s h e s

R e m o v e  w e e d s  f r o m
f l o w e r b e d s  a n d  m u l c h

R e m o v e  f l a k i n g  o r  p e e l i n g
p a i n t  a n d  r e p a i n t  o r  s t a i n

I n s p e c t  d r i v e w a y ,
s i d e w a l k s  a n d  f o u n d a t i o n
f o r  c r a c k s

K e e p  t h e  r o o f  a n d  g u t t e r s
f r e e  o f  d e b r i s

W a s h  a l l  w i n d o w s  a n d
w i n d o w  w e l l s

E n s u r e  a l l  l i g h t s  a r e
w o r k i n g  a n d  b r i g h t

R e p a i n t  i n  n e u t r a l  c o l o r s
t h a t  a p p e a l  t o  m a n y  s t y l e s

R e m o v e  a l l  c l u t t e r  a n d
p e r s o n a l  p h o t o s

K e e p  p e t s  a n d  t h e i r
b e l o n g i n g s  o u t  o f  s i g h t

P a i r  d o w n  o n  t o y s  a n d
k e e p  t h e m  o r g a n i z e d

C r e a t e  a  w a r m ,  i n v i t i n g
s p a c e  i n  e a c h  r o o m



Finding a
Buyer



0404Marketing
O n c e  y o u r  h o m e  i s  r e a d y
t o  s e l l ,  t h e  g o a l  i s  t o
g e t  i t  i n  f r o n t  o f  a s  m a n y
b u y e r s  a s  p o s s i b l e .  T h e
b e s t  m a r k e t e d  h o m e s
h a v e  b e a u t i f u l  p h o t o s
a n d  c o m p e l l i n g  l i s t i n g
d e s c r i p t i o n s  t h a t  d r a w  i n
p o t e n t i a l  b u y e r s .  

A d v e r t i s e  a c r o s s  m u l t i p l e  c h a n n e l s

C r a f t  a n  e n t i c i n g  l i s t i n g  d e s c r i p t i o n

M a k e  a  d a i l y  t o - d o  l i s t  t o  k e e p  t h i n g s  t i d y

S t o r e  a l l  c h i l d r e n  a n d  p e t  t o y s  o u t  o f  s i g h t

T r y  t o  b e  a s  f l e x i b l e  a s  p o s s i b l e

F i n d  a  p l a c e  f o r  y o u r  p e t s  d u r i n g  s h o w i n g s

D o n ' t  m i s s  a n  o p p u r t u n i t y  f o r  y o u r  h o m e  t o  b e  s e e n .  

Marketing Tips



0505Listing

Y o u r  o n l i n e  p r e s e n c e  i s  o n e  o f  t h e
m o s t  i m p o r t a n t  t o  a  p r o s p e c t i v e  b u y e r .
M a n y  p e o p l e  s t a r t  t h e i r  s e a r c h  h e r e .  

H a v i n g  p r o f e s s i o n a l ,  w e l l - l i t  p h o t o s
w i l l  g i v e  y o u  t h e  u p p e r  e d g e  o f
a t t r a c t i n g  y o u r  i d e a l  b u y e r .  

Y o u r  h o m e  i s  o f f i c i a l l y  o n  t h e
m a r k e t  -  c o n g r a t u l a t i o n s !

Y o u r  r e a l  e s t a t e  a g e n t  w i l l
n o w  u s e  t h e i r  c o n n e c t i o n s  t o
g e t  t h e  w o r d  o u t  a b o u t  y o u r
h o m e  t o  o t h e r  a g e n t s  a n d
p o t e n t i a l  b u y e r s .  

A  s i g n  w i l l  b e  p u t  i n  y o u r
f r o n t  y a r d  a n d  a l l  t h e
m a r k e t i n g  t o o l s  y o u
d i s c u s s e d  w i t h  b e
i m p l e m e n t e d .  



0606Showings
T h e  m o s t  i m p o r t a n t  t h i n g  t o
k e e p  i n  m i n d  w h i l e  s h o w i n g
y o u r  h o m e  i s  f l e x i b i l i t y .  

Y o u r  r e a l  e s t a t e  a g e n t  w i l l  s e t
u p  p r i v a t e  s h o w i n g s  a s  w e l l  a s
a n  O p e n  H o u s e  t o  g e t  a s  m a n y
p o t e n t i a l  b u y e r s  i n  y o u r  h o m e
a s  p o s s i b l e .  K e e p  a  d a i l y  t o -
d o  l i s t  s o  y o u ' r e  r e a d y  t o
l e a v e  a t  a  m o m e n t ' s  n o t i c e .  

M a k e  s u r e  t o  f i n d  a  p l a c e  f o r
y o u r  p e t s  d u r i n g  s h o w i n g s .
Y o u  w a n t  t h e  p o t e n t i a l  b u y e r
t o  b e  a b l e  t o  e n v i s i o n
t h e m s e l v e s  l i v i n g  h e r e  a n d
t h a t  c a n  b e  d i f f i c u l t  w i t h  a
b a r k i n g  d o g  i n  t h e
b a c k g r o u n d .  



Showing Checklist

...if you have an hour

...if you have ten minutes
Make all beds

Put all clutter in a laundry basket, then take with you in the car

Empty all garbage cans and take out trash

Wipe down all countertops and put all dishes in dishwasher

Put out your nice towels

Pick up all toys and personal items

Turn on all lights

Do everything on the ten minute list above

Vacuum all carpet and rugs

Wipe down all glass and mirrored surfaces

Sweep all hard surface floors, mop if you have time

Wipe down major appliances

Put away all laundry

Quickly dust highly visible surfaces

Sweep all hard surface floors, mop if you have time

Set out an air freshener or freshly baked cookies



Final
Steps



D e p e n d i n g  o n  y o u r  m a r k e t
y o u  m a y  r e c e i v e  m u l t i p l e
o f f e r s  i f  y o u r  h o m e  i s  p r i c e d
r i g h t .  Y o u r  r e a l  e s t a t e  a g e n t
w i l l  b e  y o u r  b e s t  a d v o c a t e  a t
t h i s  p o i n t .  T h e y  w i l l  h e l p  y o u
r e v i e w  e a c h  o f f e r  a n d  d e c i d e
w h i c h  i s  b e s t  f o r  y o u .  

B e  s u r e  t o  d i s c l o s e  a n y
c u r r e n t  i s s u e s  y o u  k n o w  o f
w i t h  t h e  h o m e .  Y o u  d o n ' t
w a n t  a n y  l e g a l  i s s u e s
c r e e p i n g  u p  l a t e r .  

0707Offers & Negotiaions

B e  p r e p a r e d  t o  n e g o t i a t e .  W h e n  y o u  r e c e i v e  a n  o f f e r
y o u  h a v e  a  f e w  c h o i c e s .  Y o u  c a n  a c c e p t  t h e  o f f e r  a s
i t  i s ,  m a k e  a  c o u n t e r - o f f e r  o r  r e j e c t  t h e  o f f e r
a l t o g e t h e r .

I t  c a n  s o m e t i m e s  t a k e  a  c o u p l e  o f  c o u n t e r - o f f e r s
b a c k  a n d  f o r t h  b e f o r e  a n  a g r e e m e n t  i s  m a d e  o n  b o t h
s i d e s .



0808Under Contract
A n  o f f e r  d o e s n ' t  b e c o m e
b i n d i n g  u n t i l  b o t h  t h e
b u y e r  a n d  s e l l e r  a g r e e
t o  t h e  t e r m s  a n d  s i g n  a
c o n t r a c t .  

A t  t h i s  p o i n t ,  s e v e r a l
t h i n g s  s t i l l  n e e d  t o
o c c u r  b e f o r e  c l o s i n g .
T h e s e  i n c l u d e . . . h o m e
i n s p e c t i o n ,  t i t l e  s e a r c h ,
p r o p e r t y  s u r v e y  a n d  a
f i n a l  w a l k - t h r o u g h  b y
t h e  b u y e r  w i t h i n  2 4
h o u r s  o f  t h e  c l o s i n g .



0909Final Details

1010Closing
C l o s i n g  i s  t h e  f i n a l  s t e p  i n  y o u r  h o m e  s e l l i n g  p r o c e s s .   

D u r i n g  t h e  c l o s i n g ,  t h e  d e e d  i s  d e l i v e r e d  t o  t h e
b u y e r ,  t h e  t i t l e  i s  t r a n s f e r r e d ,  f i n a n c i n g  d o c u m e n t s  a n d  t i t l e
i n s u r a n c e  p o l i c i e s  a r e  e x c h a n g e d ,  a n d  t h e  a g r e e d - o n  c o s t s
a r e  p a i d .  

S o m e  o f  t h e  f i n a l  d o c u m e n t s  a r e  s i g n e d .  K e e p  i n  m i n d  w h a t
y o u  m a y  b e  r e q u i r e d  t o  p a y  a t  c l o s i n g  i n c l u d i n g  a g e n t
c o m m i s s i o n s ,  l o a n  f e e s ,  t i t l e  i n s u r a n c e  c h a r g e s  a n d  r e c o r d i n g
f i l i n g  f e e s .  

C o n g r a t u l a t i o n s  o n  s e l l i n g  y o u r  h o m e !

T h i s  i s  a  g r e a t  t i m e  t o  g e t
s t a r t e d  p a c k i n g .  M a k e
s u r e  t o  k e e p  c u r r e n t  o n
i n s u r a n c e s .  A l s o  b e
p r e p a r e d  a s  d e l a y s  c a n
h a p p e n .  



Customer Testimonials
I  have only great things to say about working with Daniel.  He’s

trustworthy, di l igent, knowledgeable, understanding, and an

amazing communicator. Society needs more Daniels in real

estate—in business period. Daniel has done such an amazing

job with handling my real estate needs that I ’ve also referred

others to him that have sold mult iple properties with his help.
I ’m so thankful that I  have Daniel as my family realtor.

Daniel was the best professional I ’ve worked with in any

industry. He was prompt, informative, confident, and

prepared. As a former commercial real estate professional

myself ,  I  appreciated how comfortable he made my wife feel

in the home buying process. On the sel l  s ide he helped me

dispose of an asset in a less than desirable neighborhood

quicker than I  needed to giving me adequate t ime to use

profits for down payment on new home. 

Daniel is dedicated to performing at an optimal dedication

to benefit his cl ient 's best interests. His communication is

impeccable ensuring that al l  aspects of the process is

understood.



Notes



Daniel Frankson
404.808.4867

daniel@franksonrealty .com


